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R.E. Evans Appointed 
Assistant Region Manager 
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Directors Declare Dividend; 
First Quarter Outlook Good 



R.E. Evans 


The Sales Department has announced 
the promotion of R. E. Evans to Assistant 
Regional Manager, Philadelphia, Pa., Re¬ 
gion. 

Mr, Evans began his career with 
Reynolds in 1961, as a Salesman in the 
Norfolk, Va., Division. In 1964, he was 
promoted to Assistant Manager in the 
Washington, O.C., Division, and in 1965, 
he assumed management of the Washing¬ 
ton, D.C., Division. 

Mr. Evans is a native of Virginia. 

R.A. Reese Named 
Division Manager 

The Sales De- 
partment has 
named R . A. 
Reese to assume 
management of 
the E vansville, 
Ind., Division. 

Mr Reese 
joined Reynolds in 
ft. a. Reese 1956, as a Sales¬ 
man in the Columbus, Ohio, Division. In 
1965, he was named Assistant Manager 
of the Cincinnati, Ohio, Division. 

Mr. Reese is a native of Ohio. 


Stockholders of R. J. Reynolds To¬ 
bacco Company were told that con¬ 
solidated sales and earnings are expected 
to set now records for the first quarter 
of 1968. In addressing the group at their 
annual meeting in Jersey City, N.J., A, 
H. Galloway, President and Chief Exec¬ 
utive Officer, also predicted another good 
year for the Company, both in tobacco 
and the Company’s diversified operations 


Good Sailing 



D. R. Harmon. Long Beach, Calif., Division, 
sailed right into a great promotion with this 
display- Mr. Harmon furnished the idea to a 
store manager who had the right props, and 
the sale was on, This display sold G95 carrons 
of SAIEMS in IQ days, which is four to five 
limes more than the store usually sells. Great 
work.Mr. Harmon I 


Mr, Galloway reviewed the accom¬ 
plishments of the past five years, point¬ 
ing out Company sales had increased by 
17.4%, net earnings by 24.6% and earn¬ 
ings per share of common stock by 26.9% 
while increases in the common dividend 
rate aggregated 37.5%. 

The Company's Board of Directors 
has declared a quarterly dividend of 55 
cents per share on the common stock of 
the Company, payable June 5, 1968, to 
stockholders of record at the close of 
business May 10, 1968. 

Complete details and photos of the 
annual stockholders' meeting will be 
featured in the April CARAVAN. 

Waste 

Cancels 

Sales! 

Your Company is currently in the 
midst of a waste-reduction campaign, and 
the Sales Department can play an im¬ 
portant role in the success of the pro¬ 
gram. 

C. H. Judge, Vice President-Sales, has a 
special message in this issue, in which he 
asks the Sales Force to help “Turn Off 
Waste" and concentrate on the fact that 
"Waste Cancels Sales!” 

Do you have a special time-saving or 
material-saving sales technique or suggest¬ 
ion which might benefit others in Field 
Sales? If so, let us know about it through 
the upper right-hand corner on your 
Daily Report. 
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